chievers

MAJOR BREARTHROUGH FOR PROJECTS DIVISION

supreme wins Rs.142 crore RGGUY orders

T olkata-haszsed
supreme & Compa-

facturer-exporter ot
overhead power (rans-
mission line products,
hag won two orders for
rural electrification
waorks in West Bengal
Worth Ris.142-crore, they
were placed by West Ben-
gal Srate BElectricicy Distri-
bution Company Ltd, to
RO Buprenan &80 he implemg:]m?d under
the Centrally-eponsored Rajiv (Gandhi Grameen
Vidyutikaran Yojana.
The new turnkey orders, worth Rs.142 crore,
are seen as a major hoost for the company's
newly formed projects division. Supreme i3 alao
expected 1o enjoy synergy advantage as around
20 per cent of the products used in the urnkey
crders will be manufactured in-house: another

Industrial projects give more room

ny, India’s largest manu--

20 per cent would come from associate compa:
nics.
Harizsh Agarwal, Chiel Execulive Cilicer
Supreme & Company, said that Supreme's thor
ough knowledge and long experience in the filed
of accessories will give it an enormous advan-
tage in executing the new projects,
In an exclusive interaction with Electrical Moni-
tor, Rajesh Agarwal, President, Supreme &
iompany, explained that the RGGEVY contracts
will be executed in the districts of Burdwan
where 989 villages will be electrified and in
Birbhum district where 489 villages will beillu-
minated. Both the orders will be cormpleted
within 418 months, and represent a major
chunk of orders in Supreme's projects division
that deals with both civil and electrical cons
tracting.  [(8ee detailed responses  below)]
Supreme is already executing a civil enginesr-
ing package for a coal handling plant of Maha
genco's  upcoming  300-mw  Khaperkheds
power planl near Nagpur.

for engineering content |

— Rajesh Agarwal, President, Supreme & Co ‘

When was the projects division of Supreme & Co
formed, and what are the major orders in hand ?
The projects division of Supreme was formed in
2008 after the acquisition of "National Contracting
Concern', which post-acquisition, was merged
with the parent company. Presently, these two
RGGVY confracts constitute major part of the
orders in hand for our projacts division, and we
have bid for a number of similar projects for which
results are awaited.

How do you view prospects for more RGVVY
orders?

We are present both in the manufacturing as well as
the contracting space as far as the RGGVY projects
are concerned, S0 we are in a unique position as
we also happen to be the largest supplier of over-
hiead line (OHL) fittings both domestically and
internationally. To the best of our knowledge
and understanding, Supreme is the only manufac-
turer of OHL accessories that is also active in the
turnkey segment.

Although we have a healthy order book against
domestic projects, some contractors are strug-

gling to pay on time, but we are hopeful that thisis
a temporary problem and that our order book shall
continue to be strong both domestically and inter--
nationally.
Besides rural electrification, in which other areas |
within the power sector do you see business
opportunities for the projects division?
Qur approach is to have a balanced portfolio of
supplies to various RGGVY contractors and turnkey
projects preferably in eastern India. We also planto

ELECTRICAL MOHITOR April 200% b 38



enter the industrial projects segment as it gives room

for higher engineering content and value addition. Even:
in our manufacturing business, we are focused on

value-added products and services. Ve
We understand that Supreme is executing civil engi-
neering works for a coal handling plant.

Itis fora 500-mw thermal power station for Mahagenco
at Khaperkheda near Nagpur. This happens to be our
first civil engineering contract. The job is for a part of
the wagon tippler plant, which we are executing as a
sub-cantractor for the main project contractor.
Supreme is India's largest exporter of OHL fittings.
Elaborate on your capacity and expansion plans.

It is difficult to define capacity given our wide
product range covering more than 2,000 items,
and considering that 90 per cent of our production is
customised. We are currently producing more than
1,000 tonnes per month of various products put
together, and our exports during the current fiscal year
will be around Rs. 150 crore, made to over 40 coun-
tries. In terms of capacity expansion, it is an ongoing
process. We have recently acquired an 8-acre site at
Howrah tor the purpose. @

RGGVY score card

nder the Centre's Rajiv Gandhi Grameen
Vidyutikaran Yojana nationwide, the Cen-
tre has so far sanctioned 588 projects covering
530 districts in 27 states. These projects aim at
clecr.r]fymg 115 la_kh villages, providing elec-
—.... _ tricity connec-
tions (o over
2.34 crore
below-poverty
line (BPL)
households.
As of January
: A 1 end, 438 proj-
ects out of 583 projects were awarded, and
work started. The overall pace of RGGVY was
slow during the current year 2008-08, espe-
cially in the second half. The target for 2008-09
was to electrify 25,000 villages against which
3,143 were electrified up to September 15,
2008. As of 2007 end, India's overall electrifi-
cation level (by the technical definition] stood
at around 82 per cent.
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